
LHINOS SOLBERG MANUFACTURING X LHINOS

The application comes before the part number.

Technical buyers often know the equipment, application, contaminant and goal before they know the correct series name. LHINOS
Human Search turns that natural-language situation into grounded product-family discovery, visible unknowns and a controlled human
handoff.

Technical catalog & product truth

Product families, specifications, engineering documents and qualified technical expertise remain the source of truth.

Intent, meaning & evidence-led guidance

Preserve buyer meaning across languages, surface candidate families, ask for missing engineering variables and stop before unsupported final selection.

CORE QUESTION

Can a technical buyer reach the right product family without first knowing the catalog vocabulary?
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Smallest credible proof

Start with the buyer situation. Show intent, candidates, unknowns and the handoff boundary.

01 Capability without authority DENY

02 Explicit human handback HUMAN CONFIRM

03 Bounded grant / grounded continuation ALLOW

04 Unknown critical variable CLARIFY / DENY

05 Existing technical policy blocks BLOCKED

06 Decision evidence reconstructed PASS / FAIL

FALSIFIER

If current Solberg discovery already captures natural-language application intent, preserves multilingual safety meaning, exposes material unknowns, grounds every
candidate and hands off before engineering-critical certainty is missing, the incremental LHINOS value must narrow or stop.

https://lhinos-hi.com/solberg/
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